CELEBRATING
HER PASSIONS (|

Create meaningful opportunities to connect with a community of women

Top advisors work hard to create strong connections with women. They do so in part by creating a place where
women feel comfortable and heard when talking about what they want from their financial advisor and what’s
important to them financially. One way to generate such an environment is to plan client and prospecting events
that celebrate women and their passions.

Consider the following ideas to jumpstart your thinking. Or, ask some of your most trusted female clients what they
want and incorporate them in the planning process. Advising is all about connecting and creating community, so
why not leverage help from your inner circle.

A DAY OUT WITH FRIENDS

Invite female clients and their best friends for an
afternoon event (e.g., a round of golf or a tea party).
During the event, “tee/tea up” a celebration of long-
term clients and give guests a party favor pack
containing helpful resources that can drive home
— or put on a silver platter — financial success.




THE POWER OF GROWTH & RENEWAL

Invite recently divorced and/or widowed clients
to a local nursery for a look at potting tips and
techniques for various types of flora and fauna.
Allow each attendee to create their own special
pot, planting the seeds for their new beginnings,
and provide support as they transition on their
life journeys.

ORGANIZE YOUR LIFE

Go Marie Kondo on your clients or prospects and
hire a professional organizer to share tips and
techniques for alleviating messy burdens in their
homes and in their lives. Talk about the power of
getting a handle on your finances, and share copies
of a budgeting worksheet and financial organizer.
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